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DISTRIGASDISTRIGAS

Distrigas is part of the Eni Group, 

one of the most important integrated energy companies in the world,  

active in oil and gas, electricity generation and sale, petrochemicals,  

oil�eld services construction and engineering industry, operating  

in more than 70 countries, with a staff of 78 000 employees. 

In these businesses it has a leading international market position.

Distrigas offers its  

customers a wide range  

of �exible and tailor-made 

services to ensure a reliable 

supply of natural gas  

at a competitive price.

Distrigas sells natural gas to:
. industrial consumers
. natural gas resellers
. electricity producers

Since the opening  
of the energy markets 
Distrigas has  
established itself as 
a reference player  
in the West European 
natural gas trade
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PROFILE

Distrigas is also active in:
.  arbitrage (trading) of natural gas
.  sale and  

transport of LNG (lique�ed natural gas)

On 30 October, Eni 
acquires 57.24 % of  
the shares in Distrigas  

Eni becomes the new majority 
shareholder. In accordance with  
its commitments, Eni Belgium 
launches a takeover bid on 9 January 
2009 for the remainder of the shares 
which will close on 19 March 2009. 
Accordingly, on 5 March Publigas 
announces its intention to sell its 
entire stake in Distrigas.

2008 is the �rst  
full year of LNG  
shipments from Qatar 

The �rst deliveries under the  
long-term supply contract took  
place in March 2007. With almost  
2.65 billion m of natural gas supplied, 
Distrigas is the main shipper at  
the Zeebrugge LNG terminal. 

Distrigas and  
GasTerra sign  
a Letter of Intent

This Letter of Intent concerns  
the extension of supplies of  
low-calori�c gas (L-gas) once the 
existing supply agreement expires.  
In this context parties commence 
negotiations on the prolongation  
of gas deliveries until after 2020.

In July, Distrigas  
con cludes the sale of  
Distrigas & C° to Fluxys 

The value of sales amounts to 
appro  ximately 975 million euros –  
value as at 30 June – (including the 
transit activities, the stakes in the 
LNG vessel BW Suez Boston and  
in the company Huberator, as well  
as cash). A price supplement may  
be payable to Distrigas depending  
on the out come of pending legal, 
regulatory or judicial decisions 
regarding transit contracts.

At the end of 2008 Distrigas 
exercises its option to buy back  
the 10 % equity in Huberator.

Distrigas sells  
a 5 % stake  
in IUK   

This participation in the Inter-
connector (UK) Limited is  
sold to Electrabel. After this  
transaction, Distrigas still holds  
a 11.41 % share in IUK.

2008
Key 
events
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Distrigas in  
the European market

Much more than gas

Security of supply
Long-term purchase contracts which allow the company to cover one hundred 
percent of its needs form the backbone of Distrigas’ supply portfolio and guarantee 
the security of supply and �exibility for our customers and the competitiveness  
of our prices, based on periodic price renegotiations depending on market develop-
ment. Sources of supply are spread geographically and not only include natural  
gas supplied via pipelines, but also LNG (liqui�ed natural gas). 

Security of supply is  
becoming a major challenge 
for Europe and is also of  
the utmost importance  
for individual consumers. 

Diversi�ed supply
Numerous new services can be cited as evidence of this, namely price  
engineering, development of advanced technical services, and new applications  
to further enhance the extranet for customers’ use. Customers can choose from  
a broad range of price formulae to suit their speci�c requirements and risk pro�le. 
These formulae vary from a �xed price to various forms of �oating prices, with 
options to �x prices for the entire duration of the contract or to switch  
to a �oating price formula with a different indexation factor. 

Distrigas has always  
stood out with its dynamic 
market approach. 

Customisation
Distrigas assists its customers proactively with their energy management  
and gears its services closely to their needs and requirements. Its Key Account  
Managers work to tailor the company’s solutions and services to meet customers’ 
characteristics, their long-term objectives, the complexity of their energy  
management, and the risks that they are willing to accept. 

Distrigas is committed  
to supporting its customers.

Rational Use of Energy (RUE)

Distrigas Gas Services has a large experience in monitoring and optimising energy 
use in industry. Customers may choose from a wide range of energy measure-
ments, audits, expert opinions and training courses to manage their energy 
consumption and to keep their production costs down. 

Over 25 years  
experience in RUE.

European sales
As a dynamic player Distrigas has thus made an active contribution to the effective 
liberalisation of the European natural gas market. With major contracts in the 
Grand-Duchy of Luxembourg, France, Netherlands and Germany, Distrigas offers 
services to industrial consumers at all of their European sites. Distrigas customers 
may also opt for a multi-country contract.

Since the gas market was  
�rst liberalised, Distrigas  
has extended its sales  
to surrounding countries. 

A reliable supply of natural gas at competitive  

prices: that, in a nutshell, is what Distrigas stands for.  

The supply is based on a diversi�ed portfolio of long-

term contracts, supplemented by purchases on  

the short-term market. In this way, Distrigas offers  

its customers continuity as well as suf�cient �exibility 

to be able to adapt to changing market conditions.

But Distrigas is much more than just a supplier of 

natural gas. 

Distrigas also offers its customers services to  

optimise their energy consumption and prices  

geared to their company pro�le and risk policy.

EUROPEAN PL AYER

Natural gas sales

2007 2008 Difference

62.5 62.0 -0.8  %

49.5 43.3 -12.5 %

28.5 28.2 -1.1 %

140.5 133.5 -5.0 %

31.6 28.5 -9.8 %

4.6 27.3 493.5 %

36.2 55.8 54.1 %

176.7 189.3 7.1 %

15.2 16,3

 security of supply through its diversi�ed  
long-term portfolio

 innovative, competitive sales price formulas

 years of technical and commercial experience

 assistance with rational use of energy (RUE)

In 2008, Distrigas’ total sales increased by 7 % 
in comparison with 2007, mainly due to a strong 
increase in arbitrage sales. 

Sales in Belgium fell by 5 % mainly attributable 
to a drop in sales to industry (-12.5 %). 

Sales outside Belgium also fell (-10 %). 

Distrigas draws  
major competitive  
advantages from  
its strengths

SALES SUPPLY

Distrigas’ purchase portfolio has always  

been one of its main assets. 

In 2008, more than 80 % of Distrigas’ 
natural gas supply was underpinned  
by long-term contracts. The diversified 
supply portfolio offers Distrigas and its 
customers flexibility and security of 
supply. Distrigas also seizes oppor-
tunities on the short-term markets  
of natural gas and LNG to improve  
the price competitiveness and the 
volume flexibility of its portfolio. 

As long-term contracts are usually 
concluded for a period of 20 years, 
purchase prices are renegotiated  
at regular intervals. Hence, they 
continue to reflect developments in 
the market and a competitive price 
level is ensured. In 2008 Distrigas 
successfully completed periodic price 
reviews with its Norwegian suppliers.

Once again this year, the Netherlands 
and Norway remained the main 
suppliers of natural gas on the Belgian 
market. These two European sources 
represent 80 % of Distrigas’ portfolio 
of long-term supply contracts. Since 
April 2007, Qatar has been the third 
largest supplier of LNG in its portfolio. 
With almost 15 % of the world’s 
reserves, Qatar is the third largest 
holder of natural gas reserves, after 
Russia and Iran.

Although the company does not have 
any natural gas reserves of its own,  
it has built up a diversified portfolio  
of long-term purchase contracts with 
a high degree of volume flexibility.  
This portfolio is diversified, both 
geographically (the Netherlands, 
Norway, Qatar) and technically 
(pipeline gas and liquefied natural gas).

Guaranteeing 
flexibility and 
security of supply

NETHERLANDS QATAR NORWAYSHORT TERM OTHERS 

REGULATORY

European statutory  
and regulatory framework

Three main European Community texts were issued in  
succession to provide the regulatory framework applicable  
to the liberalisation of the natural gas sector: Directive 98/30 
relating to common rules for the domestic natural gas market 
(the “First Gas Directive”); - Directive 2003/55 relating  
to common rules for the domestic natural gas market and 
rescinding the First Directive (the “Second Gas Directive”); 
and - Regulation 1775/2005 regarding conditions of access  
to the natural gas transmission networks.

The First Gas Directive 

(1998)

The First Gas Directive brought to  
an end the existing monopolies in  
the Member States in the area of  
gas supply by requiring the Member 
States to designate eligible customers, 
i.e. customers who have the freedom  
to obtain their natural gas supplies 
from a supplier of their own choice.
Member States could choose 
between negotiated access or 
regulated access to the network,  
i.e. to the transport infrastructure, 
distribution networks, LNG instal-
lations and storage installations. 
Finally, the First Gas Directive obliges 
natural gas companies to maintain 
separate accounts for their transport, 
distribution and natural gas storage 
activities. 

The Second Gas Directive 
(2003)

The Second Gas Directive rescinds  
its predecessor and accelerates the 
process of liberalising the natural gas 
market.  
It gradually extends the definition of 
eligible customers. From 1 July 2007,  
all customers are eligible customers. 
Secondly, the new directive imposes 
regulated access to the transport  
and distribution infrastructures and 
to LNG installations. However, with 
regard to the storage of natural gas, 
the alter native between regulated 
and nego tiated access remains  
in place. Finally, the Second Gas 
Directive also imposes legal indepen-
dence for the transport and distribu-
tion infrastructure systems operators.

Regulation 1775/2005 
(2005)

The primary aim of Regulation 
1775/2005 is to make the Madrid 
Regulatory Forum’s recommen-
dations, which seek to facilitate 
third-party access to the gas 
infra structure, legally binding.
This applies, among others, to 
recommendations in the field  
of transparency, the development  
of a secondary market of capacity 
exchange between network users, 
capacity allocation, congestion 
management, etc. 

Existing  
law

 20 % increase of energy efficiency

 20 % reduction (at least) of the greenhouse gas emmissions 
by 2020 (compared to the 1990 emission level)

 20 % renewable energy share in the global EU energy mix

The Energy and Climate package

In November 2008, the European 
Commission presented an extensive 
set of measures aimed at boosting 
European supply security. The 
Commission proposes a new 
strategy to build energy solidarity 
between the Member States and  
a new policy to stimulate invest-
ments in more efficient, low-carbon 
energy networks. The Commission 
is proposing a new EU action plan 
for energy security and solidarity 
with five areas that require action  
to safeguard a sustainable energy 
supply. A package of energy 
 efficiency proposals was also 
publi shed with the aim to help 
achieve energy savings in important 
areas, by fine-tuning the laws relating 
to the energy efficiency of buildings 
and energy-consuming products,  
and giving more weight to energy 
performance certificates and heating 
and air-conditioning systems 
inspection reports.

Distrigas has every confidence in the 
future of natural gas. It will provide  
a major contribution to the sustain-
able development policy because  
of its ample reserves, the relatively 
low CO  emissions and its clean and 
efficient combustion. Cutting-edge 
gas technologies can play a major 
role in encouraging rational con-
sumption of energy. Distrigas 
believes it is essential that the policy 
framework ensures that natural gas 
is able to help achieve the objectives 
of a sustainable energy supply  
by optimising the energy mix  
from an ecological perspective.

CLIMATE

That is why the European Commission issued an integrated legislative proposal  
in January 2008 concerning energy and climate change which addresses the 
issues relating to energy supply, climate change and industrial development. 
Towards the end of 2008, the European co-legislators, the European Parlia-
ment and the Council of Ministers reached an agreement on this so-called 
‘Energy and Climate package’. 

Climate policy

The European Union is facing major energy  

challenges. These relate to the sustainability  

of the used energy sources, greenhouse  

gas emissions, the continuity of energy  

supply and the dependence of the Union  

on importing energy. 

SO

NO

CO

In the context of the fight against greenhouse gas effects and global  
warming, natural gas can clearly play a key role. Besides the substantial  
reserves available, natural gas is one of the most environmentally friendly  
fuels. In opting for natural gas, companies and private individuals are  
behaving in an environmentally friendly way.

A concrete  
response 
to CO2  
emissions

COMMITMENT

Natural gas is by far the cleanest and most  

environmentally friendly of all fossil fuels.  

Through energy audits and operational  

support, Distrigas helps its customers  

to limit the effect their industrial processes 

may have on the environment. The company 

also takes its social responsibilities at heart.

SO , NO  and CO  emissions through combustion of fossil fuels

A responsible 
company

Distrigas’ history

Creation and  
early development 

Distrigas was founded on 8 January 
1929 by ICGA (Imperial Continental 
Gas Association). This British Group 
wanted to supply its subsidiary 
distribution companies with gas 
produced from its coke works at 
Pont-Brûlé (Belgium) by means of  
a large-diameter pipeline. Distrigas 
became fully operational in 1932. 

Just before the Second World War,  
it was carrying 300 million m   
of manufactured gas per year.

Use  
of natural gas

In 1962 the discovery of a large 
natural gas field at Slochteren  
(the Netherlands) led to Distrigas’ 
conversion to this new energy  
source. In 1966 the first cubic  
meters of natural gas crossed  
the Dutch-Belgian border.

HISTORY
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